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Confidential

Notice to recipients
The following presentation is provided to you on a confidential basis. Disclosure of this presentation, its existence or any of the information contained herein to any other person or any reproduction of this presentation or any of the information contained herein,
directly or indirectly, in whole or in part, without the prior written consent of Auris Luxembourg III S.à.r.l. (the “Company”) or Deutsche Bank AG, London Branch, Goldman Sachs International and UBS Limited (the “Mandated Lead Arrangers”) is prohibited and is
furthermore subject to the terms of any confidentiality agreements entered into. This presentation is intended to provide a general overview of the business and operations of Auris Luxembourg II S.A. (the “Parent”) and Sivantos GmbH (formerly known as Siemens
Audiologische Technik GmbH) (“Sivantos”), and their respective affiliates (the “Group”), and does not purport to deal with all aspects and details in respect thereof. Accordingly, none of the MLAs, the Parent, the Company, Sivantos nor any of their respective
affiliates, directors, officers, employees or advisers nor any other person makes any representation or warranty, express or implied, as to, and accordingly no reliance should be placed on, the adequacy, fairness, accuracy, use, reliability, reasonableness or
completeness of the information contained in this presentation (or any omissions) or of the views given or implied, or the reasonableness or achievability of any assumption or projections contained in (or omitted from) this presentation.
This presentation has been prepared solely for information purposes from information supplied by the Parent, the Company and each of their respective affiliates and legal and financial advisers. None of the MLAs, the Parent, the Company, Sivantos nor any of their
respective affiliates, directors, officers, employees or advisers nor any other person shall have any liability whatsoever for any errors or omissions or any loss howsoever arising, directly or indirectly, from any use of this presentation or the information contained
herein or its contents or otherwise arising in connection herewith. Neither the Company nor any other party is under any duty to update or inform you of any changes to such information.
This presentation does not constitute or form part of any offer or invitation to sell or issue, or any solicitation of any offer to purchase or subscribe for, any securities of the Parent, the Company, Sivantos or any of their affiliates, nor should it or any part of it or the fact
of its distribution form the basis of, or be relied on in connection with, any contract or investment decision in relation thereto.
The information contained in this presentation has not been subject to any independent audit or review. A significant portion of the information contained in this presentation, including all market data and trend information, is based on estimates or expectations, and
there can be no assurance that these estimates or expectations are or will prove to be accurate. In addition, past performance of the Group is not indicative of future performance. The future performance of the Group will depend on numerous factors which are
subject to uncertainty. Certain market data and financial and other figures (including percentages) in this presentation were rounded in accordance with commercial principles. Figures rounded may not in all cases add up to the stated totals or the statements made
in the underlying sources. For the calculation of percentages used in the text, the actual figures, rather than the commercially rounded figures, were used. Accordingly, in some cases, the percentages provided in the text may deviate from percentages based on
rounded figures. The Parent, the Company, Sivantos, their shareholders, advisors and employees and those of their affiliates are not liable for the accuracy and completeness of the statements, estimates and the conclusions contained in this presentation. Possible
errors or incompleteness do not constitute grounds for liability, either with regard to indirect or direct damages.
Certain statements contained in this presentation that are not statements of historical fact, including, without limitation, any statements preceded by, followed by or including the words “targets,” “believes,” “expects,” “aims,” “intends,” “may,” “anticipates,” “would,”
“could” or similar expressions or the negative thereof, constitute forward-looking statements, notwithstanding that such statements are not specifically identified. In addition, certain statements may be contained in press releases, and in oral and written statements
made by or with the approval of the Parent, the Company or Sivantos that are not statements of historical fact and constitute forward-looking statements. Examples of forward-looking statements include, but are not limited to: (i) statements about the benefits of any
contemplated offering of securities, including future financial and operating results; (ii) statements of strategic objectives, business prospects, future financial condition, budgets, projected levels of production, projected costs and projected levels of revenues and
profits of the Group, its management or directors; (iii) statements of future economic performance; and (iv) statements of assumptions underlying such statements.
Forward-looking statements are not guarantees of future performance and involve certain risks, uncertainties and assumptions which are difficult to predict and outside of the control of the management. Therefore, actual outcomes and results may differ materially
from what is expressed or forecasted in such forward-looking statements. You should not place undue reliance on these forward-looking statements. All subsequent written and oral forward-looking statements concerning the proposed transaction or other matters
and attributable to the Parent, the Company or Sivantos or any of their affiliates or any person acting on their behalf are expressly qualified in their entirety by the cautionary statements referenced above. Forward-looking statements speak only as of the date on
which such statements are made and should not be taken as a representation that such trends or events will continue in the future. The MLAs, the Parent, the Company and Target expressly disclaim any obligation or undertaking to disseminate any updates or
revisions to any forward-looking statement to reflect events or circumstances after the date on which such statement is made, or to reflect the occurrence of unanticipated events.
The distribution of this presentation in certain jurisdictions may be restricted by law. Persons into whose possession this presentation comes are required by the Company and the MLAs to inform themselves about and to observe any such restrictions. No liability to
any person is accepted by the Parent, the Company, Sivantos or the MLAs or any of their affiliates including in relation to the distribution of the presentation in any jurisdiction. For the avoidance of doubt, receipt of this presentation and the information contained
herein may not be taken as discharging any regulatory or statutory responsibilities under applicable legislation (including but not limited to anti-money laundering legislation).
Each MLA and/or its respective affiliates may from time to time have positions in, and buy or sell, loans, securities and investments identical or related to those mentioned in this presentation and may possess or have access to non-public information relating to
matters referred to in this presentation which such MLA does not intend to disclose. Some or all of the information in this presentation is or may be price-sensitive information and the use of such information may be regulated or prohibited by applicable legislation
including securities law relating to insider dealing and market abuse.
Please be advised that the MLAs may, now and/or in the future, have other investment and/or commercial banking, trust and other relationships with the Group, its shareholders and/or with any other person. These relationships may include acting as financial
advisor to the Company and/or Target or any of their affiliates in connection with this and other transactions and as an agent and member of various lending syndicates. In such capacities, the MLAs may have obtained certain confidential information involving the
Group and/or the proposed transaction that is not contained herein or otherwise being disclosed by the Group to prospective lenders. The MLAs shall not have any obligation to disclose to you such information, or the fact that they are in possession of such
information. In addition, the MLAs shall not have any obligation to use such information in performing any role in connection with the proposed transaction. Further, the MLAs may, now and in the future, have fiduciary or other relationships under which it may
exercise voting power over the securities of various persons and the MLAs may exercise such voting powers, and otherwise perform their functions in connection with such fiduciary or other relationships, without regard to its relationship to the Group or any other
person and/or the proposed transaction.
This presentation does not create any legally binding obligations on the part of the MLAs, the Parent, the Company, Sivantos or on the part of their respective affiliates, directors, officers, employees or advisers. The information contained herein does not constitute
investment, legal, accounting, regulatory, taxation or other advice and the information does not take into account your investment objectives or legal, accounting, regulatory, taxation or financial situation or particular needs. You are solely responsible for forming your
own opinions and conclusions on such matters and the market and for making your own independent assessment of this information. You are solely responsible for seeking independent professional advice in relation to this presentation and any action taken on the
basis of this information. Investors and prospective investors in the securities of any issuer mentioned herein are required to make their own independent investigation and appraisal of the business and financial condition of such issuer and the nature of the
securities. By participating in this presentation, you agree to be bound by the limitations set out herein.
Further, this presentation is incomplete without reference to, and should be viewed solely in conjunction with, the oral briefing provided by the Company and Sivantos.
This notice (and any non-contractual obligations arising out of or in connection with it) is governed by and construed in accordance with English law.
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Transaction overview
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Transaction overview (1/2)
• On 15 January 2015, funds advised by EQT Partners AB ("EQT") together with Santo Holding (Deutschland) GmbH ("Santo"),
acquired Siemens Audiology Solutions (“SAS”) from Siemens Beteiligung GmbH ("SBI"), the holding company of SAS

− Implied Enterprise Value of €2,220 million (14.14x FY14A Adjusted EBITDA1 of €156.9 million) with equity cushion of c. 50%
− Siemens AG re-invested €200 million and management team acquired a meaningful equity ownership position with own
money

• SAS, renamed as Sivantos Group (“Sivantos” or the “Company”), is a pure play manufacturer of hearing aid devices with
over 100 years of experience in audiology

− Leading positions in Asia, Europe and North America supported by a broad portfolio of high quality products and
established brands

− Largest global manufacturer of hearing aid devices in volume terms with more than 3 million units manufactured
annually2

− For the PF3 FY15A, Sivantos generated net revenues of €835.3m and PF3 Adj. EBITDA1 of €205.9m (24.7% margin)
1. COGS, OPEX and Other expenses adjusted for normalization items
2. According to management estimates
3. Pro-forma (PF.) unaudited key figures of Auris Luxembourg II S.A. as if Sivantos Group and its consolidated subsidiaries formerly “Siemens Audiology Solutions" were included for the
full fiscal year 2015; from April 2015 onwards all figures include audibene
4. EV/EBITDA multiple shown in syndication materials was 13.7x, however EQT/Santo added €70m of additional equity at closing of the transaction increasing the EV/EBITDA up to 14.1x

© Sivantos 2015 All rights reserved/restricted.
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Transaction overview (2/2)
• Since the acquisition in January 2015, Sivantos has continued to demonstrate very strong operating and financial performance
 Successful re-branding of the Company
 Strong uptake of binax and continued success of micon
 Successful acquisition and integration of audibene which continues to expand globally
 Sales and PF1 Adj. EBITDA2 up +21.0% (10.1% organically) and +31.2% respectively in FY15 vs. FY14
 Significant ~1.5x deleveraging achieved since LBO from 6.8x post EQT acquisition to 5.3x as of 30 Sept 2015

• Based on strong operating and financial performance, and in order to achieve full equity ownership of the Company, EQT and
Santo have agreed with Siemens to repay Siemens’ preferred equity, associated warrants and earn-out (the "Transaction") prior
to maturity. The Transaction will be financed through a combination of equity and debt proceeds:

− €100m equity provided by EQT, Santo and management increasing cash equity up to €1,079m
− €90m shareholder loan provided by Santo and EQT credit fund
− €110m Term Loan B add-on mirror loan
• Pro Forma, the Company will have net senior secured leverage of 4.5x and total net debt leverage of 5.8x, well below
opening leverage at LBO in 2014, and significant cash equity contribution
© Sivantos 2015 All rights reserved/restricted.

1. Pro-forma (PF.) unaudited key figures of Auris Luxembourg II S.A. as if Sivantos Group and its consolidated subsidiaries
formerly “Siemens Audiology Solutions" were included for the full fiscal year 2015; from April 2015 onwards all figures include
audibene 2. COGS, OPEX and Other expenses adjusted for normalization items
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Current capital structure
Significant deleveraging since EQT acquisition driven by strong EBITDA
growth and cash flow generation
Term loan B add-on3
New shareholder loan
EQT / Santo equity contribution
Cash on balance sheet

€m
110
90
100
3

Total sources

303
EQT acquisition

€ millions

Amt

Cash
RCF drawn
€ Term loan
305
US$ Term loan ($600m)1
480
Additional € Term Loan
Senior secured net debt
785
35.4%
€ Senior notes
275
Total net debt
1,060
47.7%
Cash equity
960
Siemens pref. equity
200
New shareholder loan
Implied additional equity value2
Total equity
1,160
52.3%
Total capitalization2
2,220 100.0%
Available RCF
75
4
5
PF Adj. EBITDA
157 Sep-14

Total uses

Sep-15

% total xEBITDA

5.0x
6.8x

7.4x
14.1x

Amt

303

Sep-15 Pro forma

% total xEBITDA

(39)
28
304
524
816
28.0%
275
1,091
37.5%
9796
200
643
1,822
62.5%
2,913 100.0%
47
206 Sep-15

€m
300
3

Repay Siemens preferred equity warrants and earn-out
Transaction costs

4.0x
5.3x

8.8x
14.1x

Amt

% total

(36)
28
304
524
110
929
31.9%
275
1,204
41.3%
1,079
90
540
1,709
58.7%
2,913 100.0%
47
206 Sep-15

xEBITDA

Maturity

2021
2022
2022
2022

Current
pricing

Floor Current ratings

E + 3.75%
E + 3.25% 1.0%
L + 3.25% 1.0%

Corp: B2/B+
B1/B+
B1/B+
B1/B+
B1/B+

4.5x
2023

8.0%

-

Caa1/B-

5.8x

8.3x
14.1x

2021

1. €597m US$ Term Loan B outstanding and assuming average FX EUR/USD over Sep-15 LTM average of c. 1.14 as per Sivantos SFA calculation. FX EUR/USD at LBO was 1.25
2. Assuming trading multiple in line with EQT acquisition
3. Proceeds to be upstreamed given available RP capacity in credit agreement of €127m as per September 2015 (i.e. using general basket calculated based on Total Adjusted Assets)
4. Pro-forma (PF.) unaudited key figures of Auris Luxembourg II S.A. as if Sivantos Group and its consolidated subsidiaries formerly “Siemens Audiology Solutions" were included for the full fiscal year 2015; from
April 2015 onwards all figures include contribution of audibene acquisition Cash equity increases by €100m given the EQT / Santo contribution in the contemplated transaction while implied equity is reduced by
€100m due to the payment of associated warrants and earn-out
5. COGS, OPEX and Other expenses adjusted for normalization items
6. As part of audibene transaction, the audibene founders and managers reinvested €19.1m in the business.
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Company and industry
snapshot
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Sivantos: World leader in hearing devices
manufacturing
Key highlights

Global operating footprint

• Pure play manufacturer of hearing aid devices with more than 100 years of
EMEA: 42%

experience in audiology

− Headquartered in Singapore, employing c. 5,3003 people globally
• Global #1 manufacturer by volumes with more than 3m units manufactured
annually, #3 by revenue

− FY September 2015 Revenue1: €835m (+21.0% vs. FY14; 10.1%
organically)

− FY September 2015 PF1 Adj. EBITDA4: € 206m (24.7% margin)

Americas: 36%

• Global footprint with strong market positions in key markets
• Balanced offer of technologically advanced products across all price ranges

APAC: 22%

with a focus on the higher value segments
Direct presence

Revenue by product2 – FY15
Other incl. accessories &
maintenance
19%

Revenue by channel3 – FY15
Key accounts
27%

Governments
12%

Presence via distributor

% FY15 Revenue

Key brands – Successful multibrand
strategy
Product brands

BTE
Distributors
24%

ITE

Retail brands

Online brand

RIC
Hearing
instruments
81%

Independents
37%

1. Pro-forma (PF.) unaudited key figures of Auris Luxembourg II S.A. as if Sivantos Group and its consolidated subsidiaries formerly “Siemens Audiology Solutions" were included
for the full fiscal year 2015; from April 2015 onwards all figures include contribution of audibene acquisition 2. Wholesale 3. Including audibene 4. COGS, OPEX and Other
expenses adjusted for normalization items

© Sivantos 2015 All rights reserved/restricted.
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Our business is focused on hearing
instruments
Relevant market products – products which materially improve people’s quality of life

Non-substitute products

Hearing aids (c.€3.5bn1)

Implants

Behind-the-ear (BTE)

• ITE aids fit into the

“Traditional” BTE

• Plastic case is worn behind the

Receiver-in-the-canal (RIC)

• Wearing is similar to BTE

ear and connected to a plastic
earmould inside the outer ear

• Generally bigger and more
visible than others

In-the-ear (ITE) /
In-the-canal (ITC)

devices, but speaker
(“receiver”) of the hearing aid is
placed inside the ear canal

• Case usually smaller than
traditional BTE

outer ear (concha)

• ITC aids fit into ear
canal

• Completely-in-canal
(CIC) hearing aids
nearly entirely hidden in
the ear canal
barely visible

Surgical and implant technologies

• Require surgery / more invasive technology
• Meaningful risk especially for people aged
65 years or more

• Considered as last resort solution for
profound hearing loss / deafness

• Significantly more expensive

• Used for mild to
moderately severe
hearing loss

Covered by Sivantos product portfolio

Mild to severe hearing loss

Profound hearing loss

Source: Major consulting firm, October 2014; Company website
Note: List of devices / technologies not exhaustive
1. Management estimates; Wholesale only

© Sivantos 2015 All rights reserved/restricted.
9

Our industry is characterised by consistent
historical growth and positive outlook
Consistent market growth over the past decade and positive outlook
Global GDP
growth

3.6

4.1

(€bn)

4.2

2.0

2.1

2.3

2.5

2003A

2004A

2005A

2006A

4.0

(million)

(2.1)

4.1

2.8

2.4

2.2

2.5

3.4

3.5

n/a

n/a

3.5

3.6

3.8

3.9

3.3

2014A

2015E

2016E

2017E

2018E

2.7

2.8

2.9

3.0

3.0

3.1

3.2

2007A

2008A

2009A

2010A

2011A

2012A

2013A

Ageing population
Population of 65+ years old

1.5

Elderly with hearing loss prevalence
719

% of elderly people with hearing loss

Room for penetration growth
Hearing loss level

With hearing loss
35-40%

597

Profound

Moderate

2013A

2018E

Without hearing
loss
60-65%

90%

Severe
70%
Moderately
50%
severe

Mild

10%

Aided

30%

30%
50%
70%

90%
Unaided

Source: Amplifon; major consulting firm, October 2014 (market defined as wholesale revenues); World Bank; Hearing Review

© Sivantos 2015 All rights reserved/restricted.
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Sivantos has a very attractive credit profile
• Strong and stable market growth: ~5% CAGR over 2003-2014; expected to continue at approximately the same rate driven

1
Attractive and
resilient market

by secular demographic trends and the importance of the hearing aids for maintaining quality of life

• Limited reliance on reimbursement regimes: significant proportion of hearing devices are self-paid
• Favourable value chain composition: top 6 manufacturers representing >90% of the total market, for which Sivantos ranks

2

in the top 31, and highly fragmented distribution market
Most profitable
segment in the
value chain

• Limited threat of low cost countries: significant proportion of production already in low cost countries
• High barriers to entry: historically stable OEM margins. Hearing aids are also Class I regulated devices under FDA. No
new successful market entrance by an OEM in over 30 years

• No major technological shift expected

3
Leading market
positions

• #1 global manufacturer by volume and #3 by revenue with improving market share in the wholesale market1
• Strong market positions in key countries1: #1 Japan and France; #2 Germany; #3 UK; #5 US
• Strong position in emerging markets1: #1 China and India
• Distribution of a wide portfolio of products via four different distribution channels (independents, key accounts,

4
Highly diversified
business

5
Proven
performance

6
Strong cashflow
generation

distributors and governments) serving a diversified customer base across multiple geographies

• Fragmented customer base with top 10 customers representing c. 25% of revenues
• Recent acquisition of one of the fastest growing online retailers, audibene
• Strong financial track record over the last financial years further underpinned by strong FY15
− Very positive uptake of our binaural binax platform launched in October 2014 and continued success of micon
− Sales and PF2 Adj. EBITDA3 up 21.0% and 31.2% respectively in FY15 vs. FY14
• Consistent improvement of adj. EBITDA3 margins from 18.3% in FY12 to 24.7% in FY15
• High cash conversion driven by limited capex and working capital requirements
• Significant 1.5x deleveraging achieved over the last year from 6.8x post EQT acquisition to 5.3x Sep-15 and pro forma
leverage for the transaction well below the opening leverage at LBO

• EQT/Santo fully committed to business, have committed additional €190m into the business with €100m equity increasing
cash equity up to €1,079m
1. According to management estimates 2. Pro-forma (PF.) unaudited key figures of Auris Luxembourg II S.A. as if Sivantos Group and its consolidated subsidiaries formerly
© Sivantos 2015 All rights reserved/restricted. “Siemens Audiology Solutions" were included for the full fiscal year 2015; from April 2015 onwards all figures incl.
audibene 3. COGS, OPEX and Other expenses adj. for normalization items
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Consistent strategy and disciplined execution
have been the cornerstone of our success

Industry leading growth and margin improvement
Great products

Focused sales approach

Operational excellence

Accelerate
product development

Improve sales & service
effectiveness

Reduce complexity

Design to quality, cost &
customer value

Focus on
high growth markets

Optimise
manufacturing &
service footprint

Tap into adjacent/new market
opportunities

Strengthen
retail presence

Streamline logistics

People & culture
Attract &
retain the best

Trust & open
communication

Will to win &
desire to succeed

© Sivantos 2015 All rights reserved/restricted.
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Trading update

© Sivantos 2015 All rights reserved/restricted.

Performance highlights since LBO
1• Successfully re-branding of the Company from Siemens Audiology Solutions to Sivantos Group

• Key product brands remain Siemens, Audio Service, Rexton and A&M

• Sivantos can continue to utilise the Siemens product brand until Jan-2020 and benefits from a 3 year extension to facilitate
after sales services
2• Strong revenue growth with FY2015 PF1 revenue of € 835.3m up 21.0% (10.1% organically) vs. € 690.4m for FY2014

• Successful uptake of binax and continued strong demand for micon products
• Global market growth estimated at 4-5% for 2015 – 2018 period, comfortably higher vs. forecasted GDP
3• Successful acquisition and integration of audibene, one of the fastest growing online retailers for hearing aids globally, in

Mar-2015

• Highly complementary transaction and will help Sivantos to shape the (online) future of the hearing aid industry
• Customers receive consultation support by experienced hearing care professionals via telephone and the audibene
websites. Fitting is done with a highly trained external audiologist partner in developed markets and remotely via video
consultation in emerging markets
4• PF1 Adj. EBITDA2 growth of 31.2% to € 205.9m for FY September 2015 (24.7% margin) vs. €156.9m as of FY September

2014 (22.7% margin)
5• Significant ~1.5x deleveraging achieved since LBO from 6.8x post EQT acquisition in December 2014 to 5.3x in Q4-15

• PF of transaction net senior secured leverage of 4.5x/ total net leverage of 5.8x – well below opening leverage at LBO
1.
2.

Pro-forma (PF.) financial key figures have been prepared to present the results of Auris Luxembourg II S.A. as-if Sivantos Group and its consolidated subsidiaries formerly
“Siemens Audiology Solutions" were included for the period October 2014 to September 2015 Pro-forma (PF.) financial key figures are not audited
COGS, OPEX and Other expenses adjusted for normalization items

© Sivantos 2015 All rights reserved/restricted.
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Financial update – overview
FY September 2015

PF1 Adj. EBITDA2 (€m)

Revenue (€m)
835.3
650.3

2012A

668.7

2013A

205.9

690.4

2014A

118.7

134.3

18.3%

20.0%

2012A

2013A

Capex (excl. disposal) (€m)

4.0%

1.

2.

2013A
CAPEX

2014A
CAPEX Margin

2015A PF 1

PF Adj. EBITDA Margin

 Comparable revenue growth of 10.1% with binax and micon
platforms main drivers of unit and revenue growth

4.1%
 Balanced growth across all regions

2.5%

2012A

2014A

 Average selling price (ASP) increase driven by binax launch and
changed channel mix towards retail and independents

23.6
3.5%

24.7%

2015 vs. 2014 Key Observations
34.5

17.6

22.7%

2015A PF 1
PF Adj. EBITDA

26.1

156.9

2015A PF 1

 Net capex of operational items increase in 2015 post carve-out
creating platform for additional growth

2015 Pro-forma (PF.) financial key figures have been prepared to present the results of Auris Luxembourg II S.A. as-if Sivantos Group and its consolidated subsidiaries
formerly “Siemens Audiology Solutions" were included for the period October 2014 to September 2015. Pro-forma (PF.) financial key figures are not audited.
COGS, OPEX and Other expenses adjusted for normalization items

© Sivantos 2015 All rights reserved/restricted.
15

Financial update – drivers of profitability
FY September 2015

Gross margin (% of revenue) 1,2

R&D (% of revenue) 1,2
59.6%
8.4%

58.4%

6.8%

6.6%

6.3%

2013A

2014A

2015A PF

56.3%
55.6%

2012A

2013A

2014A

2015A PF

SG&A (% of revenue) 1,2
33.8%

32.4%

33.3%

2012A

2015 vs. 2014 Key Observations
32.3%

 Gross margin increase by 170bps on a comparable basis offset by
higher material costs as new platforms are technologically more
complex

 Manufacturing overhead reduced from further optimization of
manufacturing footprint
 Stable R&D costs underline Sivantos’ commitment to growth
 Increase in SG&A (absolute); expected to decrease once
streamlining of IT/ back office processes completed 2-3 years from
now; % dropping 2015 due to higher revenue
2012A

2013A

2014A

2015A PF
 Favourable FX development due to natural hedge

1.

©

2015 Pro-forma (PF.) financial key figures have been prepared to present the results of Auris Luxembourg II S.A. as-if Sivantos Group and its consolidated subsidiaries
formerly “Siemens Audiology Solutions" were included for the period October 2014 to September 2015, adjusted for reclassifications to make it comparable. Pro-forma (PF.)
financial key figures are not audited. 2. COGS, OPEX and Other expenses adjusted for normalization items
Sivantos 2015 All rights reserved/restricted.
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Breakdown of 2015 Normalizations
Comments

Normalizations by category
€m

2015

Pro-forma EBITDA1,2

162.4

1. Personnel and other restructuring costs

10.1

2. Consultancy costs

11.2

3. Indonesia site closure

6.4

4. IT carve out and ERP replacement

3.5

5. audibene new company set-up costs

2.5

6. Transaction costs & financing fees

8.1

1. Personnel and other restructuring costs
Employee severance payments and restructuring costs due to
changes in organization and closure of manufacturing sites in the
US, Indonesia and other smaller locations
2. Consulting
Consulting costs for the Full Potential Plan (FPP) project and
change of control related topics

3. Other Indonesia site closure costs
Non-personnel related cost to exit from the manufacturing site in
Indonesia including scrapping and rework of material
4. IT carve out and ERP implementation
IT carve out and ERP implementation cost incurred due to change
of control
5. audibene new company set-up costs
Set-up costs for the new subsidiaries

7. Others

1.7

6. Transaction costs & financing fees
Transaction cost, consulting and financing fees

Total Normalizations
Pro-forma Adj. EBITDA1,2,3

43.5
205.9

7. Others
Write-off of old receivables and stock in audibene relating to
period before acquisition
Costs relating to re-naming of company as “Sivantos” including
related costs of scrapping and updating of marketing material

1. Pro-forma (Pf.) unaudited key figures of Auris Luxembourg II S.A. as if Sivantos
Group and its consolidated subsidiaries formerly “Siemens Audiology Solutions"
were included for the full fiscal year 2015. 2. From April 2015 onwards all figures
include audibene 3. COGS, OPEX and Other expenses adjusted for normalization
items

Registration of company’s name change, replacement of
marketing materials etc.

© Sivantos 2015 All rights reserved/restricted.
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Term sheet
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Indicative Term sheet: Add-on Mirror Loan
to Existing EUR Loan
Issuer / Borrower

Same as existing

Facility type

Term Loan B[1], add-on mirror tranche to existing EUR TLB tranche

Currency

EUR

Current amounts

€110m

Maturity

Jan-2022 (same as existing term loan)

Pricing

E + 325ps

Floor

1.00% – same as existing

OID

TBC

Amortization

Bullet (1% p/a) – same as existing

Security

Same as existing

Covenants

Same as existing (covenant lite)

SFA and Other Terms

Same as existing

Governing law

English Law
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Timetable

December 2015
M

January 2016
M

T

W

F

S

S

1

2

3

7

8

9

10

13

14

15

16

17

19

20

21

22

23

24

26

27

28

29

30

31

T

W

T

F

S

S

1

2

3

4

5

6

7

8

9

10

11

12

13

4

5

6

14

15

16

17

18

19

20

11

12

21

22

23

24

25

26

27

18

28

29

30

31

25

T

Timetable
• w/c 4 January 2016:

Wall Crossed Investor Calls with Management/EQT (if needed)

• w/c 11 January 2016:

Ratings feedback available

• 11 January 2016:

Feedback From Wall Crossed Investors

• Mid-January 2016:

Potential General Syndication (if applicable) / Pricing and Allocation

• End January 2016:

Funding
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