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Notice to investors
The following presentation is provided to you on a confidential basis. Disclosure of this presentation, its existence or any of the information contained herein to any other person or any reproduction of this presentation or any of the information contained herein,
directly or indirectly, in whole or in part, without the prior written consent of Auris Luxembourg III S.à.r.l. (the “Company”) or Deutsche Bank AG, London Branch, Goldman Sachs International and UBS Limited (the “Mandated Lead Arrangers” or “MLAs”) is prohibited
and is furthermore subject to the terms of any confidentiality agreements entered into. This presentation is intended to provide a general overview of the business and operations of Auris Luxembourg II S.A. (the “Parent”) and Sivantos Pte Ltd (“Sivantos”), and their
respective affiliates (the “Group”), and does not purport to deal with all aspects and details in respect thereof. Accordingly, none of the MLAs, the Parent, the Company, Sivantos nor any of their respective affiliates, directors, officers, employees or advisers nor any
other person makes any representation or warranty, express or implied, as to, and accordingly no reliance should be placed on, the adequacy, fairness, accuracy, use, reliability, reasonableness or completeness of the information contained in this presentation (or
any omissions) or of the views given or implied, or the reasonableness or achievability of any assumption or projections contained in (or omitted from) this presentation.
This presentation has been prepared solely for information purposes from information supplied by the Parent, the Company and each of their respective affiliates and legal and financial advisers. None of the MLAs, the Parent, the Company, Sivantos nor any of their
respective affiliates, directors, officers, employees or advisers nor any other person shall have any liability whatsoever for any errors or omissions or any loss howsoever arising, directly or indirectly, from any use of this presentation or the information contained
herein or its contents or otherwise arising in connection herewith. Neither the Company nor any other party is under any duty to update or inform you of any changes to such information.
This presentation does not constitute or form part of any offer or invitation to sell or issue, or any solicitation of any offer to purchase or subscribe for, any securities of the Parent, the Company, Sivantos or any of their affiliates, nor should it or any part of it or the fact
of its distribution form the basis of, or be relied on in connection with, any contract or investment decision in relation thereto.
The information contained in this presentation has not been subject to any independent audit or review. A significant portion of the information contained in this presentation, including all market data and trend information, is based on estimates or expectations, and
there can be no assurance that these estimates or expectations are or will prove to be accurate. In addition, past performance of the Group is not indicative of future performance. The future performance of the Group will depend on numerous factors which are
subject to uncertainty. Certain market data and financial and other figures (including percentages) in this presentation were rounded in accordance with commercial principles. Figures rounded may not in all cases add up to the stated totals or the statements made
in the underlying sources. For the calculation of percentages used in the text, the actual figures, rather than the commercially rounded figures, were used. Accordingly, in some cases, the percentages provided in the text may deviate from percentages based on
rounded figures. The Parent, the Company, Sivantos, their shareholders, advisors and employees and those of their affiliates are not liable for the accuracy and completeness of the statements, estimates and the conclusions contained in this presentation. Possible
errors or incompleteness do not constitute grounds for liability, either with regard to indirect or direct damages.
Certain statements contained in this presentation that are not statements of historical fact, including, without limitation, any statements preceded by, followed by or including the words “targets,” “believes,” “expects,” “aims,” “intends,” “may,” “anticipates,” “would,”
“could” or similar expressions or the negative thereof, constitute forward-looking statements, notwithstanding that such statements are not specifically identified. In addition, certain statements may be contained in press releases, and in oral and written statements
made by or with the approval of the Parent, the Company or Sivantos that are not statements of historical fact and constitute forward-looking statements. Examples of forward-looking statements include, but are not limited to: (i) statements about the benefits of any
contemplated offering of securities, including future financial and operating results; (ii) statements of strategic objectives, business prospects, future financial condition, budgets, projected levels of production, projected costs and projected levels of revenues and
profits of the Group, its management or directors; (iii) statements of future economic performance; and (iv) statements of assumptions underlying such statements.
Forward-looking statements are not guarantees of future performance and involve certain risks, uncertainties and assumptions which are difficult to predict and outside of the control of the management. Therefore, actual outcomes and results may differ materially
from what is expressed or forecasted in such forward-looking statements. You should not place undue reliance on these forward-looking statements. All subsequent written and oral forward-looking statements concerning the proposed transaction or other matters
and attributable to the Parent, the Company or Sivantos or any of their affiliates or any person acting on their behalf are expressly qualified in their entirety by the cautionary statements referenced above. Forward-looking statements speak only as of the date on
which such statements are made and should not be taken as a representation that such trends or events will continue in the future. The MLAs, the Parent, the Company and Sivantos expressly disclaim any obligation or undertaking to disseminate any updates or
revisions to any forward-looking statement to reflect events or circumstances after the date on which such statement is made, or to reflect the occurrence of unanticipated events.
The distribution of this presentation in certain jurisdictions may be restricted by law. Persons into whose possession this presentation comes are required by the Company and the MLAs to inform themselves about and to observe any such restrictions. No liability to
any person is accepted by the Parent, the Company, Sivantos or the MLAs or any of their affiliates including in relation to the distribution of the presentation in any jurisdiction. For the avoidance of doubt, receipt of this presentation and the information contained
herein may not be taken as discharging any regulatory or statutory responsibilities under applicable legislation (including but not limited to anti-money laundering legislation).
Each MLA and/or its respective affiliates may from time to time have positions in, and buy or sell, loans, securities and investments identical or related to those mentioned in this presentation and may possess or have access to non-public information relating to
matters referred to in this presentation which such MLA does not intend to disclose. Some or all of the information in this presentation is or may be price-sensitive information and the use of such information may be regulated or prohibited by applicable legislation
including securities law relating to insider dealing and market abuse.
Please be advised that the MLAs may, now and/or in the future, have other investment and/or commercial banking, trust and other relationships with the Group, its shareholders and/or with any other person. These relationships may include acting as financial
advisor to the Company and/or Sivantos or any of their affiliates in connection with this and other transactions and as an agent and member of various lending syndicates. In such capacities, the MLAs may have obtained certain confidential information involving the
Group and/or the proposed transaction that is not contained herein or otherwise being disclosed by the Group to prospective lenders. The MLAs shall not have any obligation to disclose to you such information, or the fact that they are in possession of such
information. In addition, the MLAs shall not have any obligation to use such information in performing any role in connection with the proposed transaction. Further, the MLAs may, now and in the future, have fiduciary or other relationships under which it may
exercise voting power over the securities of various persons and the MLAs may exercise such voting powers, and otherwise perform their functions in connection with such fiduciary or other relationships, without regard to its relationship to the Group or any other
person and/or the proposed transaction.
This presentation does not create any legally binding obligations on the part of the MLAs, the Parent, the Company, Sivantos or on the part of their respective affiliates, directors, officers, employees or advisers. The information contained herein does not constitute
investment, legal, accounting, regulatory, taxation or other advice and the information does not take into account your investment objectives or legal, accounting, regulatory, taxation or financial situation or particular needs. You are solely responsible for forming your
own opinions and conclusions on such matters and the market and for making your own independent assessment of this information. You are solely responsible for seeking independent professional advice in relation to this presentation and any action taken on the
basis of this information. Investors and prospective investors in the securities of any issuer mentioned herein are required to make their own independent investigation and appraisal of the business and financial condition of such issuer and the nature of the
securities. By participating in this presentation, you agree to be bound by the limitations set out herein.
Further, this presentation is incomplete without reference to, and should be viewed solely in conjunction with, the oral briefing provided by the Company and Sivantos.
This notice (and any non-contractual obligations arising out of or in connection with it) is governed by and construed in accordance with English law.
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Executive summary
• Since the incremental Term Loan pricing in January 2016, Sivantos Group (“Sivantos” or the “Company”) has continued to
show a very strong operational and financial performance:

 Introduction of flagship brand Signia and strong uptake of both primax and binax technology platforms
 Continued innovative product launches such as TeleCare, Cellion and Silk
 Revenues and Adjusted EBITDA in FY15/16 up by +12% and +7%, respectively, compared to previous year’s figures
(sales c. 2x above underlying market growth on an organic basis1)

 Strong performance of audibene, Sivantos’ online platform, growing >100% p.a. organically
 Solid performance in Q1-17, with revenues up by +4%, stable EBITDA YoY and strong cash conversion
 Significant reduction of one-off items from €43.5m in FY14/15 to €28.4m in FY15/16 and continued reduction in Q1-17
 0.5x deleveraging YoY and 1.5x since the acquisition of EQT/Santo
• Sivantos continues to be very well supported in credit markets, with the loans / bonds trading well following strong demand
both at the time of the LBO and the January 2016 financing
• Based on this strong operating and financial performance, Sivantos Group is proposing to refinance its current 1st lien
EUR/USD term loan with a new 1st lien EUR/USD senior secured term loan priced at E+350bps (0% floor) and L+300bps (1%
floor)

− New c. €409m and c. $590m tranches with same maturity as existing tranches (15th January 2022)
− The deadline for commitments is 10am NY time for USD and 12pm London time for EUR on Friday, 10th February
− Existing lenders will have the ability to roll their existing exposure on a cashless basis
1. Based on management estimates
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Business and strategy
update
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Sivantos has a very attractive credit profile
1
Attractive and
resilient market
2
Attractive
segment in the
value chain

3
Leading market
positions
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• Strong and stable market growth driven by favorable macro trends such as ageing society, middle class growth in
emerging markets (e.g. China) and increased penetration of innovative technologies

• Limited reliance on reimbursement regimes
• Favourable value chain composition: Hearing aid manufacturing is the most profitable activity in the value chain
• High barriers to entry: With six global players accounting for over 90% of the hearing-aid market, the barriers to entry are
very high. Producing a hearing aid is highly complex, making it difficult for new entrants. No new successful market entrance by
an OEM in over 30 years

•
•
•
•

Leading global manufacturer by volume
Leading market positions in key geographies: Japan, France, Germany, UK
audibene as undisputed online market leader with >100% annual sales growth and significant organic growth contribution
Leading presence in emerging markets such as China and India where Sivantos has #1 market position

Highly
diversified
business

• Comprehensive portfolio of products via differentiated multi-channel distribution including online (audibene)
• Significant geographic diversification
• Fragmented customer base

Innovative
products

• Most recent platforms primax and binax with strong audiological features
• First to market contact less inductive charging technology
• Industry first TeleCare for remote interaction between customers and audiologists
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6
Proven
performance
7

Strong cashflow
generation

• Consistent strong financial track record over the last financial years due to binax and primax technology platforms 9-10%
organic topline growth

• Substantially improved profitability based on scale effects, efficiency gains and solid execution of structural changes
• Solid adj. EBITDA margins and high cash conversion driven by efficient working capital management
• Significant 1.5x deleveraging achieved since the LBO
• EQT/Santo fully committed to business, have injected additional €190m into the business in 2016 with €100m equity
increasing cash equity up to €1,079m
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Sivantos: one of the world leaders in
hearing device manufacturing
Key highlights

Global operating footprint

• Pure play manufacturer of hearing aid devices with more than 100
years of experience in audiology

EMEA

• Top manufacturer by volumes
− FY September 2016 Revenue: €932m (+9.3% organically YoY)
− FY September 2016 Adj. EBITDA1: € 220.5m (23.6% margin)
• Global footprint with strong market positions in key markets
• Balanced offer of technologically advanced products across all price Americas
ranges with a focus on the higher value segments
• Undisputed online market leader after audibene acquisition
• Strong innovation momentum with the ramp-up of binax and launch of
primax and TeleCare

APAC
Direct presence

Presence via distributor

% FY16 Revenue

Key brands
Product brands
2

Retail

Online

1. Adjusted for normalization items 2. Sivantos is a trademark licensee of Siemens AG
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Attractive and resilient market. Sivantos gaining
market share thanks to innovative products and
focused execution

~2x the
market1

2.7

2.8

2.9

3.0

3.0

3.1

3.2

Key growth drivers

Sivantos

Consistent market growth over the past decade and positive outlook

3.3

(€bn)

2.5

Focused
execution

Ageing
population

2.3
2.1

Industry specific

2.0

Innovative
Products

Increased
penetration

Binaural
adoption rates
2003A 2004A 2005A 2006A 2007A 2008A 2009A 2010A 2011A 2012A 2013A 2014A 2015A 2016E 2017E 2018E

Demographic development and geographic market trends leading to further expansion of the
market. Sivantos is outperforming the market
1. Based on management estimates
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Key commercial highlights 2016
Brand: Launch of new flagship brand
Mar-16

• Successful transition from Siemens to Signia (flagship brand)
• Positive brand attributes evidenced by customer study
• Organic growth +9%

Product: Industry first battery free hearing
Oct-16

Cellion primax

• Revolutionary
rechargeable batteryfree hearing

• Contactless inductive
charging hearing aid
with lithium-ion 2.0
charging technology

• World 1st market

Customer experience: Easy-to-fit ITE
Oct-16

Silk primax

• Especially suitable for
first-time users

• Easy to fit, invisible
when worn and sits
perfectly in the ear
canal

• Compatible with all
wireless devices

introduction
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TeleCare –The game changer for the
hearing industry
• An industry-first universal solution that can
Platform layout sample

be used by any customer with any smartphone

• A cloud-based hearing care solution, bringing
HCPs and end users closer together than ever

• Real-time interaction with customer and
remote fine-tuning of device

• Offering a guided assistance program

• Monitoring personal progress
• Roll-out to the majority of Sivantos
products from day 1

• Allowing remote adjustments
Preliminary market test results show clear advantages for closure rates and process efficiency (N=150)
Return rate (%)

-20%

Without TeleCare

With TeleCare

Number of visits (#)

Total process time (days)

-35%

-25%

Without TeleCare

With TeleCare

Without TeleCare

With TeleCare

Facilitating seamless customer interactions with Audiologists
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On track to become the #1 player in the
hearing industry
Acquisition by EQT and
Santo

Corporate
milestones

 Focus on carve out

 Successful carve-out
 Alignment of legal and

Future developments

Continued product innovation
based on solid pipeline

management structure

Further leverage on omnichannel strategy

Siemens to Signia initiated

 Launch of primax
 Launch of Cellion and Silk
 Launch of TeleCare

Organic
growth

~5%1

~9-10%

Adj.EBITDA
margin

~20%1

~24-25%

Carve-out

2010

Focus on differentiation and
margin improvement

 Ramp-up of binax
 Successful transition from

 Ramp-up of micon
 Release of binax
 Acquisition of audibene

Commercial
highlights

Financial
highlights

Growth based on focused
execution

Omnichannel
go-to-market

Growth

2015

2017-20

2027

1. Related to the FY12 to FY14
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Trading update
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Growth story with substantial profit generation
Revenue (€m)
835.3

690.4

2014A

2015A PF²

932.9 4

• Market outperformance and continued growth track record
• Launch of primax platform in April-2016 accelerated volume
growth and improvement to the average selling price
• Strong product portfolio positioned to drive growth momentum

2016A³

Adj. Gross Margin (% of revenue)

• Continued effort towards structural improvements and
63.5%
62.9%
58.4%
cost
optimization starting
to materialize in 4Q16
(26.6%
margin)
• Profitability improvement of 3.6%p over the last 4 years
• Adjusted EBITDA margin is -1.1%p lower against FY 2015
Pro-forma driven by higher cost due to mix, recent R&D
investments and other topics while operating expense
2014A
2016A³
ratio
maintained YoY 2015A PF²

Adj. EBITDA1 (€m)
205.9

220.5

24.7%

23.6%

156.9
22.7%
2014A

2015A PF²
2016A³
Adj. EBITDA
Adj. EBITDA margin

• Gross margin improvement driven by scale effects and cost
effectiveness in production
• Optimized global manufacturing footprint
• Increased focus on higher value products with positive effect

• Continued effort towards structural improvements and cost
optimization starting to materialize in 4Q16 (26.5% margin)
• Profitability improvement of +3.6%p over the last 4 years
(+0.9%p over the last 3 years)
• Adjusted EBITDA margin is -1.1%p lower against FY 2015
Pro-forma driven by investments into R&D, IT and Salesforce
to secure future growth and profitability while Opex remained
unchanged

1. Adj. EBITDA derived from EBIT plus Depreciation, Amortization and Normalization.
2. Pro-forma (Pf.) unaudited key figures of Auris Luxembourg II S.A. as if Sivantos Group and its consolidated subsidiaries, formerly “Siemens Audiology Solutions“, were included for the full fiscal year 2015
3. Audited key figures of Auris Luxembourg II S.A. for the period October 2015 to September 2016
4. Revenue adjusted for one-time effect
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Strong investments into future growth and
profit drivers
Capex (net of disposals) (€m)
39.6

34.5

• Substantial investment in growth since carve-out in 2014
• Capex increase since acquisition focussed on product pipeline
and online presence via audibene to secure growth in the
future

17.6
4.1%

4.2%

2.5%
2014A

2015A PF

5

4

Capex

2016A
Capex margin

Gross R&D3 (€m)
46.61

50.2

6.7%

6.0%

2014A

58.9

• Increased investments into new platform technologies and
advanced product innovations to secure future growth and
profitability

6.3%
4

5

2015A PF
2016A
Gross R&D
Gross R&D margin

Adj. SG&A3 (€m)
226.32
32.8%
2014A

• Slight increase in SG&A ratio owing to audibene build-up,
economies of scale in the future

349.0

301.1

• Investment into harmonization of ERP and other IT systems

37.4%

36.0%
4

5

2015A PF
2016A
Adj. SG&A
Adj. SG&A margin

• 2016 SG&A impacted by the one-off amortization of customer
relationship management software as part of PPA and
normalization items

1. Amortization booked to COGS in FY14, reclassified to R&D to make it comparable.
2. FY14 not comparable due to reclassifications in FY15 & FY16
3. Adjusted for normalization items
4. Pro-forma (Pf.) unaudited key figures of Auris Luxembourg II S.A. as if Sivantos Group and its consolidated subsidiaries, formerly “Siemens Audiology Solutions“, were included for the full fiscal year 2015
5. Audited key figures of Auris Luxembourg II S.A. for the period October 2015 to September 2016
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Attractive cash generation despite
substantial investments
Comments

FCF (€m)
149.4
140.3

121.9

192.1
150.2

7.7
-17.6

2014A5

EBITDA Reported

162.4

• Change in Trade Working Capital is
driven by optimizing inventory
management
• Capex is above last year mainly
driven by product road map and
audibene rollout as investment into
the future

-34.5

-39.6

-6.0

-3.1

2015A2,3,5

2016A1,4

Net CAPEX

Strong cash-flow generation and cash
conversion reflect underlying
performance and efficiency
improvements

Since carve-out substantial investments
in future business

Change in working capital

1. FCF = EBITDA +/- Change in trade working capital +/- Change in current Assets & current Liabilities (excluding taxes & hedging instruments) less Net Capex 2. Pro-forma (Pf.) unaudited key figures of Auris
Luxembourg II S.A. as if Sivantos Group and its consolidated subsidiaries, formerly “Siemens Audiology Solutions" were included for the full fiscal year 2015 3. From April 2015 onwards all figures include
audibene 4. Audited key figures of Auris Luxembourg II S.A as at Sep 2016. 5. FCF = EBITDA +/- Change in working capital less Net Capex, therefore not comparable with FY 2016.
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Reduced normalizations show improved
earnings quality
Comments

Breakdown of normalizations by category
€m

1. Personnel and other restructuring costs
Employee severance payments and restructuring costs due to
changes in organization and closure of manufacturing sites in
the US, Indonesia and other smaller locations

FY 2015 PF1

FY 20162

162.4

192.1

1. Personnel and other
restructuring costs

10.1

8.1

2. Legal and Consultancy costs

11.2

6.2

3. Indonesia site closure

6.4

0.8

4. IT carve out and ERP
replacement

3.5

2.2

5. audibene new company set-up
costs

2.5

5.6

6. Transaction costs & financing
fees

8.1

-

-

3.8

Set-up costs for the new companies including consultancy
6. Transaction costs & financing fees

1.7

1.8

43.5

28.4

Transaction cost, consulting, and financing fees
7. New brand launch
Costs related to launch of new brand ‘Signia’

205.9

220.5

EBITDA

7. New Brand launch costs

8. Others
Total Normalizations
Adj. EBITDA

2. Legal and consultancy costs
Consulting costs for the Full Potential Plan (FPP) project,
European Distribution Center Project, HR Success Factor
implementation, internal re-organisation and legal fees
3. Indonesia site closure costs
Costs related to exit from the manufacturing site in Indonesia
and includes scrapping and rework of material
4. IT carve out and ERP implementation
IT carve out and ERP implementation cost incurred due to
change of control to harmonize ERP systems
5. audibene new company set-up costs

8. Others
Other costs related to change of control

1. Pro-forma (Pf.) unaudited key figures of Auris Luxembourg II S.A. as if Sivantos Group and its consolidated subsidiaries, formerly “Siemens Audiology Solutions“, were included for the full fiscal year 2015
2. Audited key figures of Auris Luxembourg II S.A. for fiscal year 2016.

16

Q1 performance with continued growth and
strong cash generation
Revenue (€m)
235.0

225.2

• Growth of 4.4% YoY, of which 3.7% was organic1 stemming
from a strong product portfolio and including newly launched
products
• Modest growth due to strong September and anticipation of
new product launches over coming months

Q1-16

Adj. EBITDA2 (€m)

Q1-17

-1.8%

54.6

24.2%
Q1-16
Adj. EBITDA

53.6

22.8%

• Adj. EBITDA margin down c. -1.4%p mainly due to increased
operating expenses relating to expansion costs of audibene
and investment into future growth

Q1-17
Adj. EBITDA margin

Free Cash Flow3 (€m)
26.3
15.3

53.9%
31.3%

Q1-16
Free Cash Flow

• Cash conversion up +22.6%p supported by controlled
investments and no significant movement in trade working
capital, showing increasing cash related performance

Q1-17
% EBITDA

1. Baseline revenue of acquisitions < 12 months is computed as average revenue of last twelve months prior to acquisition
2. Adjusted for normalization items
3. FCF = EBITDA +/- Change in trade working capital +/- Change in current Assets & current Liabilities (excl. taxes & hedging instruments) less Net Capex
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Current capital structure
Significant deleveraging since EQT/Santo acquisition driven by strong
EBITDA growth and cash flow generation
EQT acquisition
€ millions

Jan-16 Incremental
TLB

Dec-16

Amt % total xEBITDA Amt % total xEBITDA Amt % total xEBITDA Maturity

Cash

-

(36)

(61)

RCF drawn

-

28

0

305

304

300

480

524

534

-

110

109

€ Term loan
US$ Term loan ($600m)
Additional € Term Loan

1

Senior secured net debt 785
Other debt
€ Senior notes
Total net debt
4

35.4%

5.0x

929 31.9%

4.5x

881

-

-

10

275

275

275

1,060 47.7%

6.8x

1,204 41.3%

5.8x

1,166

Cash equity

960

1079

1079

Siemens pref. equity

200

-

-

New shareholder loan

-

90

90

Implied additional equity
value

-

540

760

Total equity

1,160 52.3%

7.4x

1,709 58.7%

8.3x

Total capitalization2

2,220 100.0%

14.1x

2,913 100.0%

14.1x

1,929

1.0x reduction
in senior
secured
leverage since
LBO despite
TLB increase
28.5%

Floor

Current
ratings
CFR: B2(P)/B+(S)

2021

E + 3.75%

2022

E + 3.25% 1.0%

B1/B+

2022

L + 3.25%

1.0%

B1/B+

2022

E + 3.25% 1.0%

B1/B+

-

B1/B+

4.0x

2023
37.7%

Current
pricing

8.0%

-

Caa1/B-

5.3x

c. 0.5x leverage
reduction vs. Sep-15
and c. 1.5x leverage
reduction since LBO
62.3%

8.8x

3,095 100.0%

14.1x

Available RCF

75

47

75

PF Adj. EBITDA3

157 Sep-14

206 Sep-15

221 Dec-16

2021

1. LTM average EUR/ USD exchange rate of 1.1046 2. Assuming trading multiple in line with EQT acquisition 3. €220.5m Dec-16 LTM consolidated EBITDA calculated as per SFA definition 4. Includes
reinvestment of audibene founders and equity injection in January 2016
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Term sheet
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Term Sheet
Issuer / borrower

Auris Luxembourg III S.à r.l.

Facility type

Term Loan B

Currency

EUR / USD

Amount

c. €409m Euro tranche (consolidation of the existing 2)

Maturity

Jan-2022 (same as existing term loan)

New pricing

E+[3.50]% (0% floor) @ par

Amortization

Bullet (1% p/a) (same as existing)

Margin ratchet

25bps reduction at 4.5x net total leverage

Security

1st priority lien on all assets and stock of the Borrower and its domestic subsidiaries (same as existing)

Covenants

Same as existing (covenant-lite)

Optional redemption

Six months of 101 soft call from closing (Aug-17)

SFA and other terms

Same as existing

Governing law

English Law

c. US$590m USD tranche

L+[3.00]% (1% floor) @ par
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Timetable
February 2017
M

T

W

T

F

S

S

1

2

3

4

5

6

7

8

9

10

11

12

13

14

15

16

17

18

19

20

21

22

23

24

25

26

27

28

Timetable
6 February 2017:

Launch of Transaction

7 February 2017:

Investor Call (10am NY / 3pm London / 11pm Singapore) / Q1-17 Results
Announcement

10 February 2017:

Commitments Deadline (10am NY for USD / 12pm London for EUR), Pricing and
Allocation

24 February 2017:

New Pricing comes into effect (the latest)
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Contacts
Deutsche Bank

Goldman Sachs

Leveraged Loans Syndicate

Leveraged Loans Syndicate

Hoby Buvat
Tel:
Managing Director Email:

+44 20 7547 5983
hoby.buvat@db.com

Grady Frank
Tel: +1 212 902 5830
Managing Director Email: grady.frank@gs.com

Kanika Chaudhry
Associate

+44 20 7545 6359
kanika.chaudhry@db.com

Rahul Mistry
Tel: +44 20 7774 6343
Executive Director Email: rahul.mistry@gs.com

Tel:
Email:

Leveraged Loans Sales
Paul Sennett
Tel:
Managing Director Email:

+44 20 7547 3078
paul.sennett@db.com

Jonida Gjodede
Tel:
Managing Director Email:

+44 20 7545 0633
jonida.gjodede@db.com

Asha Narayan
Director

Tel:
Email:

+44 20 7545 3499
asha.narayan@db.com

London
Paul Gaines

Tel:
Email:

+44 20 7545 7398
paul.gaines@db.com

New York
Jay-m Zhou

Tel:
Email:

+1 212 250 4427
jay-m.zhou@db.com

New York
Philip Tancorra

Tel:
Email:

+1 212 250 6576
philip.tancorra@db.com

Muhammad Iqbal
Analyst

Tel: +1 212 902 0608
Email: muhammad.iqbal@gs.com

Loan agency
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